
Orange County Register - 12/18/2016 Page : RE04

Copyright (c)2016 Orange County Register, Edition 12/18/2016. Please read our Privacy Policy and User Agreement. Please review new arbitration language here.
December 19, 2016 9:32 am (GMT +8:00) Powered by TECNAVIA

Copy Reduced to 76% from original to fit letter page


Real Estate 4 Sunday, Dec. 18, 2016 The Orange County Register
1

REAL ESTATE

aa

2.3%
Dec. 1

2.45 months
Dec. 1

2,879
Nov. 2012

2,632
Nov. 2013

2,444
Nov. 2015

3,423
Nov. 16, 2016

MEDIAN HOME PRICE                              

5 THINGS THAT WILL MOVE REAL ESTATE MARKETS

HOME SALES IN ORANGE COUNTY

JONATHAN LANSNER’S DASHBOARD

ORANGE COUNTY’S REAL ESTATE SCENE

Sources: CoreLogic, Steve Thomas, Construction Industry Research Board, 
Bureau of Labor Statistics, Freddie Mac
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1. Track Orange County home 
resale inventory, out Monday.

Down from 5,655 
listings two weeks 
earlier and down from 
5,955 a month ago.
The $1 million-plus  
market equals 38.6%                                                                                
of all listings.

Up from the previous 
week’s rate of 4.13%
and up from 3.97% a 
year ago.
The 15-year fixed rate                                                                             
is 3.37%, up from the 
previous week’s rate.

That’s down 46 
cents from 
September’s 
$380.98 but up 
$17.33 from Oct. 
2015.           

That’s down from 13.8% 
in September and down 
from 14.8% in Oct. 2015.

October’s increase over 
a year ago was the 74th 
consecutive month of 
year-over-year 
increases.

2. Look for real estate’s slice   
of Gross Domestic Product, out 

Thursday.

3. Realtors report U.S. 
existing home sales on 

Wednesday. 

Homebuying was up 21.3% for the 22 business days ending 
Nov. 16. Sales of new homes, 402, were up 34%.

DISTRESSED SHARE OF LISTINGS
The 120 foreclosures and short 
sales on the market are down 

from 123 two weeks earlier.

‘MARKET TIME’ IN MONTHS
The time it would take in 

theory to sell all the listed 
homes in Orange County at 

the current buying pace.

4. Check new-home sales 
report, out Friday.

INVENTORY OF HOMES FOR SALE

HOMES LISTED AS OF DEC. 1
5,177

30-YEAR FIXED MORTGAGE RATE

AVERAGE, WEEK ENDING DEC. 15
4.16%

MEDIAN PRICE PER SQ. FT.

OCTOBER
$380.52

ARMs 
(Homes bought with 

adjustable-rate mortgages)

OCTOBER
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RENT-COST CHANGE

REGIONAL RENTER INFLATION
5.3%
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5. Freddie Mac mortgage-
rate survey out Thursday.
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CoreLogic’s median home price for the 22 business days ending 
Nov. 16 rose 5.6% from a year ago, with price decreases in 
22 of 83 county ZIP codes.

The latest resale house price 
was 4.63% below its peak of 
$734,000; the latest resale 
condo price was 7.23% 
below its peak of 
$470,000.

Using an FHA
loan isn’t always so
fa-la-la-la-la.

When you’re us-
ing a Federal Hous-
ing Administration
loan to buy a house,
the process is very
similar to a using a
conventional loan
to buy that house.

The hardest part
is getting the seller to agree
to your terms and price
and keep that deal togeth-
er through to the close of
escrow. 

Using an FHA loan in
this case is as simple as the
chorus of “Deck the Halls.”

When you’re using FHA
financing to buy a condo-
minium, however, the song
does not remain the same. 

In fact, it becomes much
more complicated and re-
quires some additional
homework. Here’s what
you need to know if you’re
using an FHA loan to buy a
condo.

The homeowners asso-
ciation for the condo devel-
opment, within which
your dream condo resides,
must be on the federal De-
partment of Housing and
Urban Development’s
FHA-approved condo list. 

Notice that says must be
on the HUD approved list,
not should be, might be or
could be. 

If your beloved condo is
in a HOA for which the
HUD approval has expired,
been revoked or been with-
drawn, you are up a creek
without a paddle. You can’t
get FHA financing to buy a
condo in a community
where the HOA approval
status is not currently in
the approved category.

To check the status of the
condo community, search
for “FHA-certified condos.”
The first non-ad options
should be for a HUD tool
allowing you to look up
condo projects by location,
name or status.

Please note: This web-
site is available only on
weekdays. 

If you try to de-
termine whether
the dream condo
you’d love to buy
using FHA financ-
ing is eligible for
FHA financing, you
can’t do that on the
weekend, which is
when most buyers,
who work during
the week and are

free on the weekend to
look for homes, might need
to know if the condo they
just fell in love with qual-
ifies for FHA financing. 

All they get is this mes-
sage: “Your request could
not be processed at this
time. Please try again la-
ter.”

Do you go look at a con-
do you might not be able to
buy? And if you take a risk
and look, you have to wait
until Monday morning to
know if you can make an
offer on the condo you just
fell in love with.

On top of the restric-
tions presented by the
FHA condo website, the
Multiple Listing Service
entry might not mention
the name of the commun-
ity or the name of the asso-
ciation. 

Now you have to dig
much deeper to figure this
out. 

Savvy Realtors subscribe
to a massively helpful ser-
vice called the Inside Tract.
The program allows us to
look up the community
name and association us-
ing the street name and ci-
ty. Then back into the HOA
name and thus have the
right information to use
the FHA-approved condo
database – during normal
hours of operation of
5 a.m.-7 p.m. Fa-la-la-la-la.

Leslie Sargent Eskildsen 
is an Orange County 

real estate agent.
She can be reached 
at 949-678-3373 or

leslie@leslieeskildsen.com.
Her website is

leslieeskildsen.com.

FHA loans for
condos complex
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2016 was a relatively
quiet year for HOAs in Sa-
cramento, with only three
bills passing to become law
next year, and one law tak-
ing effect in 2017 from a
2014 bill. Another signifi-
cant new HOA law came
from the Department of
Housing and Urban Deve-
lopment in Washington.

SB918 adds a new Civil
Code section 4041(a), and
at first glance it appears to
be innocuous. It requires
all common interest deve-
lopment owners to annual-
ly and in writing provide
the HOA with their contact
information for sending
HOA notices and to inform
the association whether
the residence is owner-oc-
cupied or rented.

Asso-
ciations
are re-
quired to
solicit
these not-
ices at
least 30
days be-
fore the
annual as-
sociation
disclo-

sures. If an owner does not
annually provide this noti-
fication, the association
must deem the residence
address as the address for
notifications. There are at
least two major issues here:
HOAs and their managers
now have an additional an-
nual notification to owners
that cannot be lumped in

with the annual budget re-
port and annual policy
statement; and off-site
owners now need to tell the
HOA each year of the off-
site address, or their notic-
es will be sent to the te-
nant’s address. Thousands
of future notices to land-
lords will be sent to the
wrong location, because
they do not annually notify
their association.

AB2362 adds a new Civil
Code section 4777. Under
this new section, HOAs in-
tending to have pesticides
applied (without using a li-
censed pest control opera-
tor) in common areas or a
residence must post notice
of the impending pesticide
treatment and notify adja-
cent residents at least 48

hours in advance. So, for
example, before the HOA
handyman sprays an area
for ants, the notice must be
given. Landlords (as of
2015) and pest control oper-
ators already had a similar
requirement in place, so
the law now applies the re-
quirement to common in-
terest developments.

AB1963 extends the prel-
itigation requirements ap-
plicable to HOA construc-
tion defect claims. Those
requirements, found at Ci-
vil Code 6000, were sche-
duled to expire July 1, but
the expiration date has
been extended to 2024.

One law taking effect
next year comes from
AB968, a bill passed in
2014. It amends Civil Code

section 4775 to clarify
something already implicit
in the statute: that, unless
CC&Rs say otherwise, the
HOA repairs exclusive-use
common areas. The law
takes effect, finally, in 2017,
but it changes nothing. As-
sociations desiring to allo-
cate repair or maintenance
responsibility differently
from section 4775 can
amend their CC&Rs to tai-
lor the situation to their
community, thereby ren-
dering 4775 inapplicable –
“unless otherwise provided
in the declaration.”

The most significant le-
gal change for HOAs next
year became effective Oct.
14, as HUD adopted regula-
tions banning unwanted
sexual advances or hostile

environments in common
interest developments – by
managers or by residents
against residents. How
HOA boards will prevent
inappropriate remarks or
actions remains to be seen.
The regulation is 24 Code
of Federal Regulations
100.600 and 100.7, and will
be addressed soon in the
HOA Homefront column.

Kelly G. Richardson CCAL is
a member of the College of

Community Association
Lawyers and Managing Part-
ner of Richardson Harman
Ober PC, a law firm known
for community association
advice. Send questions to

KRichardson@RHOpc.com.
Past columns at 

HOAHomefront.com. 

New year will bring handful of new HOA laws
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What location issues
should you accomplish in
the first quarter of 2017? 

I believe these five items
are essential: Locate a copy
of your lease (even if you
own the building) and re-
view the key dates, audit
your operating expenses,
update your insurance cov-
erages, renew your mainte-
nance contracts and ac-
complish a five-year sprin-
kler certification. 

Your lease: Have you
looked at your lease since
you signed it? Do you know
where it is? If not, the own-
er (or property manager) of
your building should have
one. Make sure the lease
contains signatures by both
parties and all amend-
ments, addenda, renewals,
etc., are located and includ-
ed. Once you have located
the lease, file it in a safe
place for easy access. 

I would
suggest
compiling
an abstract
of the key
dates – com-
mence-
ment, expi-
ration, rent
increases,
options to
renew, op-

tions to buy, rights of first
refusal, etc. Time is of the
essence with options (you
must exercise them within
the time frames outlined).

If you own the building
that you occupy, there still
should be a lease in place. I
would suggest calendaring
the key dates of the lease –
especially your lease expira-
tion and rent increases. 

Audit your operating ex-
penses: If you own your lo-
cation, review the property
taxes and compare the as-

sessed value vs. the market
values. If your assessed va-
lue exceeds the market va-
lue, you may be able to ap-
peal the property taxes and
secure a reduction. 

Insurance coverage of
your location is an essential
piece of your operating ex-
penses. Other expenses to
review are the maintenance
contracts (discussed below)
and common area utilities. 

If you lease your location,
request a budget for the
2017 operating expenses
from your owner or proper-
ty management. 

Update your insurance cov-
erages: As insurance is not
my expertise, I contacted
George McLaughlin of Tut-
ton Insurance, a commer-
cial insurance broker. He
recommends:
● Post your OSHA 300 A
Notice from the prior year
(summary of injuries) by

Feb. 1 and keep the notice
posted until April 30. If the
Occupational Safety and
Health Administration in-
spects your location and
doesn’t see the notice, a fine
may be assessed. The form
can be retrieved from the
Cal OSHA website
osha.gov/recordkeep
ing/RKforms.html.
● If you own your location
and/or have tenants, make
sure that tenants provide
you with a copy of their an-
nually updated certificate
of insurance. If you are a te-
nant, you should provide
the landlord with an updat-
ed insurance certificate for
the coverages outlined in
your lease. 
● Evaluate your contents
insurance to make sure
there are proper limits to
replace the machinery and
equipment, furniture and
fixtures, inventory, tenant

improvements and proper-
ty of others in the event of a
fire or other loss. 
● Update your business in-
terruption benefits, which
should include loss of rents
(if you own your location).
● Liability and worker
compensation insurance
are based on estimates at
the beginning of a policy
and adjust to actual sales or
payroll at the end of a pol-
icy. Prevent surprise insu-
rance billing by keeping
track of such figures and
adjusting as your business
changes.
● If your core business ex-
pands into multiple reve-
nue streams, review your
liability and errors and
omissions policies to incor-
porate such changes.

Renew your maintenance
contracts: As an owner/oc-
cupant of a location, you (or
the operating company that

you own that occupies the
location) should make sure
a maintenance program for
the key components in the
building is accomplished.
As an occupant (but not an
owner) of a location, you
typically have the burden of
putting in place mainte-
nance programs for the
heating, air conditioning,
plumbing (most leases),
roof (if it is a NNN lease),
etc. Typically, maintenance
and repairs (up to 50 per-
cent of replacement) are
your responsibility. 

Check your location’s fire
sprinkler certification: As an
owner/occupant of a loca-
tion, check and see when
the last five-year certifica-
tion was performed. Check
the riser coming into your
building and you should
find a sticker or set of stick-
ers that outlines the most
recent inspections.

5 things to do with commercial real estate ASAP
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